Enterprise FinTech Sales Executive
National / Remote
A rapidly growing financial technology organization is seeking a high-performing Enterprise Sales Executive to drive strategic growth across the U.S. This role is responsible for developing and closing complex enterprise-level opportunities within the financial services, payments, SaaS, banking, and technology sectors.
We are seeking a consultative sales professional with a proven track record of selling complex FinTech, payments, treasury, lending, embedded finance, AP/AR automation, ERP-integrated, or financial software solutions into mid-market and enterprise organizations.
Responsibilities
· Develop and execute a national enterprise sales strategy focused on new logo acquisition
· Identify, prospect, and engage C-level decision makers including CFOs, CEOs, Controllers, Treasurers, and Finance/Operations leaders
· Manage complex, multi-stakeholder sales cycles from initial outreach through contract execution
· Conduct discovery meetings, executive presentations, solution demonstrations, and ROI/value-based sales discussions
· Collaborate with internal pre-sales, implementation, product, and executive leadership teams
· Build and maintain a strong pipeline of enterprise opportunities
· Forecast accurately and maintain CRM activity
· Represent the organization at industry conferences, networking events, and client meetings
Qualifications
· 5+ years of enterprise FinTech, payments, SaaS, ERP, HCM/payroll, banking technology, or financial services sales experience
· Proven track record exceeding quota in a complex enterprise sales environment
· Experience selling six-figure and/or seven-figure solutions
· Strong executive presence and consultative selling skills
· Experience navigating long sales cycles and multiple decision makers
· Ability to travel nationally as needed
Preferred Experience
Experience selling:
· Payments platforms
· Treasury management solutions
· Embedded finance solutions
· AP/AR automation
· ERP-integrated financial solutions
· Banking or commercial card solutions
· HCM/payroll financial platforms
· SaaS-based financial technology solutions
Compensation & Benefits
· Competitive base salary
· Uncapped commission structure
· Strong six-figure earning potential
· Equity/stock options potential
· Full benefits package
· Remote flexibility
· National growth opportunity
This is an excellent opportunity for a driven enterprise sales professional seeking a high-growth environment, strong leadership, and the ability to make a significant impact within a rapidly expanding FinTech organization.

