TITLE: HCM Regional Sales Manager (West Coast)
DEPARTMENT: Sales
REPORTS TO: President / Vice President of Sales
Position Summary
Create and build new client relationships, as well as channel referral partners. Maintain existing
client relationships and develop new opportunities within the existing client base. Assist in
developing and facilitating the proposal process for specific clients/prospects including pricing
development, proposal writing, contract negotiations and client presentations.
Essential Duties and Responsibilities
● Market to existing leads and develop new leads in assigned territory using various
methods such as: telemarketing, cold calling, mail, Email, referral partner development
and local SHRM activities.
● Schedule and conduct analysis of required services.
● Perform presentations to prospects and clients including software demonstrations.
● Create standard/routine proposals and price estimates using established models.
● Assists in developing project plans and in defining roles and responsibilities and the
scope of work for each project within multiple levels of organizations.
● Collaborates with the Operations and Accounting departments to evaluate project
performance and to recommend refinements and improvements of all components of
proposals.
● Tracks, reports and records in SalesForce the status of all sales activities from first
contact through final sales stage..
Minimum Qualifications (Education, Experience, Skills)
● Bachelor’s degree in business, science or other related discipline or associate’s degree
and related experience.
● At least five years of sales or business development experience.
● Ability to influence and persuade to achieve desired outcomes.
● Strong analytical, problem solving and negotiation skills.
● Excellent interpersonal, oral and written communication skills.
● Excellent organizational, planning and prioritization skills.
● Ability to work cohesively and contribute within a team environment.
● Willingness to travel.
● Employees primary residence is within 40 miles of the assigned territory.
